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Contact: Doug Shipsey 
Director 
T: 08445 939393 
E: dougshipsey@macismo.com  
W: www.macismo.com  
Macismo has been actively involved in Contracting 
for the Specialist Highways Surfacing Industry in the 
UK for over 20 years and have been active in 
Commissioning Products and Processes 
internationally since 1994. 
 
Director, Doug Shipsey, “It was clear from our 
researches and according to our existing abilities 
both financially and practically that we needed to 
educate ourselves in the comprehensive business 
planning surrounding all aspects of establishing sales 
of products with International Players. 

“The UK and US licensees are companies that are a 
part of the globally renowned Colas Group, and we 
used COLAS Ltd as a starting point for presenting 
products to the Highways maintenance arena. 
 
The future is clearly looking extremely positive for 
Macismo.  With established licensees in the UK, USA, 
Australia and in South Africa, the business is well-
placed to plan future resources to meet further 
developments.  Macismo is setting its sights on 
further growth, negotiating with existing licensees to 
expand in to additional territories; processes have 
already begun in Germany, Italy, Austria, Holland, 
Brazil, Texas and Arizona. 

mailto:dougshipsey@macismo.com
http://www.macismo.com/


 

 
Contact: Sue Barnes 
T: 01509 670 567 
E: suebarnes@stbdirectmarketing.com  
W: www.stbdirectmarketing.com  
 
STB Direct Marketing work with companies looking 
to expand their business into Europe or are currently 
marketing in Europe, but are not getting the results 
expected.There are a lot of areas that need to be 
considered when starting to carry out direct 
marketing in Europe. By using their wealth of 
knowledge and expertise in this area, STB make the 
whole process faster and easier, helping companies 
to avoid some of the common pitfalls. They can 
manage the whole process of creating a marketing 
campaign from initial planning through to getting it 
to the recipient. STB also provide a specialist data 
sourcing service for mailing and e-mail lists across 
the globe. With quality of data being paramount in 
the success of any direct marketing campaign, STB 
only source data from quality, trusted suppliers 
where data is collected in line with local data 
protection laws. 

 

 
Contact: Lashman Saranna 
Managing Director 
T: 08546 444 993 
E: lash@autobahn.co.uk  
W: www.autobahn.co.uk  
Autobahn Porsche, based in Coventry, are the UK's 
Leading Independent Centre for Porsche. Established 
since 1985 they have built a reputation by offering 
friendly and expert advice, with excellent customer 
service and reliability. Specialising in Porsche the 
Company has evolved and are offering other 
prestige Marques such as Aston Martin, Bentley, 
Ferrari and Lamborghini.  Their Worldwide Export 
operation has grown significantly and are able to 
supply and ship all prestige and performance 
models. 

News 
Opportunities in the US Marketplace - BABC & CASE Event  
 
On Wednesday 29th September 2010, the British American Business Council in the Midlands (BABC), in conjunction with the 
Council of American States in Europe (CASE), will be hosting a morning seminar, bringing together a selection of experts and 
seasoned business owners to share first hand experience of the US market at the Hyatt Regency Birmingham from 9am to 
2pm.  
 
The goal of the event is to highlight of opportunities for new businesses entering the US marketplace and also consider further 
sales opportunities for those businesses already with a US market presence. Companies considering locations or opportunities 
within the US marketplace will be able to meet with multiple pertinent contacts in one place during this event. 

The event will feature a mini exhibition with networking time and the opportunity for attendees to have one-to-one meetings 
with US State representatives who are able help delegates identify which state could offer the best incentives, potential 
partnerships, and further opportunities for their business. Panellists will be able to provide guidance in creating future success in 
this sophisticated, diverse, and highly-competitive market. 

Business Experts at the event will include:  
 

 
Aaron Brickman - Director of Invest in America 

- Aaron Brickman, Director of Invest in America, at the US Department of Commerce in Washington, will be providing an 
overview on how his organisation can assist UK based companies considering US Expansion opportunities. Invest in America 
promotes and supports foreign direct investment in the United States, contributing to U.S. job creation, innovation and 
competitiveness.  

- UKTI US Business Specialist, Andrew Hinton, will discuss opportunities that exist through Obama’s Fiscal Stimulus Package 
and opportunities of selling to the US government. UKTI works with UK-based businesses to ensure their success in 
international markets, and encourage the best overseas companies to look to the UK as their global partner of choice. 

- A local company will also share experiences in their recent entry into the USA.  
 
- State Representatives from the Council of American States in Europe 
 
The event will cost £40 + VAT for BABC & BCI Members and £55 + VAT for non-members. 
To secure a place at this event please email events@birminghamchamber.org.uk or 'click here' to register & pay online 

 

mailto:suebarnes@stbdirectmarketing.com
http://www.stbdirectmarketing.com/
mailto:lash@autobahn.co.uk
http://www.autobahn.co.uk/
mailto:events@birminghamchamber.org.uk
http://www.babcmidlands.org.uk/events_calendar_details.asp?id=84


 

 

Obama welcomes Cameron for his first visit to The White House 

 

 
 
As Prime Minister Cameron visits the White House for the first time, we highlight the key comments from 
President Obama and Cameron during this momentous meeting.  
 
Obama: 
 
'Mr. Prime Minister, we can never say it enough.  The United States and the United Kingdom enjoy a truly 
special relationship. We celebrate a common heritage.  We cherish common values.  And we speak a common 
language —- most of the time.  We honor the sacrifices of our brave men and women in uniform who have 
served together, bled together, and even lay at rest together. 
 
Above all, our alliance thrives because it advances our common interests.  Whether it’s preventing the spread 
of nuclear weapons or securing vulnerable nuclear materials, thwarting terrorist attacks, or confronting climate 
change, or promoting global economic growth and development, when the United States and the United 
Kingdom stand together, our people —- and people around the world -- are more secure and they are more 
prosperous. 

In short, the United States has no closer ally and no stronger partner than Great Britain.  And I appreciate the 
opportunity to renew our relationship with my partner, Prime Minister Cameron.' 
 
Cameron: 
 
'Our relationship is on that has an incredibly rich history. It is based on ties of culture and history and, yes, 
emotion, too.  But for all those things, I think it has also an incredibly strong future that is based on results -- 
results of a positive partnership of working together, agreeing where we agree; when we have disagreements, 
working through them and coming to a fair conclusion.  It’s a partnership that I profoundly want to make work 
as well as it possibly can in the years that I’m Prime Minister of Britain and with you as President of the United 
States.' 
 
To read full transcript from this meeting please 'click here' 

 

 
Contact: Garry Moseley 
Managing Partner 
T: 0121 616 3169 
E: garry.moseley@uk.lockton.com  
W: www.lockton.com  
 
Lockton is the world’s largest privately owned 
global insurance broker and is currently ranked 
number 10th in the world in Business Insurance’s 
recent ‘World’s Largest Insurance Brokers’ Survey, 
and in the A.M. Bests Review, Top Global Broker 
survey 2009, we are currently ranked 8th.  In 
2009, Lockton achieved over 13% organic growth, 
the 21st straight year of double-digit organic 
growth.  
he real key to Lockton’s success is its commitment 
to client service. Our mission statement is “We 
Live Service”; our pledge is: “to be the best place 
to work in insurance and to be the best place to 
buy insurance”. 
 
In establishing itself as a great place to work, 
Lockton attracts the best talent in the workplace 
to ensure that our clients have access to a 
spectrum of skills and service that is second to 
none. We have enhanced our existing team by 
recruiting additional key personnel in London, with 
skills developed from broking, underwriting, risk 
analysis and risk management backgrounds. Our 
team has a wealth of experience of placing 
sophisticated insurance programmes for major 
multi-national corporations. 
 
Lockton International headquarters are based in 
London, with 13 offices and 1,600 associates in 
the UK and Eire. 
 
Lockton London offers a full range of Insurance 
and Risk Management Services to both local and 
global clients. 
 

http://www.whitehouse.gov/the-press-office/remarks-president-obama-and-prime-minister-cameron-united-kingdom-joint-press-avail
mailto:garry.moseley@uk.lockton.com
http://www.lockton.com/


 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

The business of risk 
By John Showell, Product Approvals Ltd 
 

The theme of this article is about the subject of risk and how it affects all the businesses and ventures we are 
involved in. 

Assessment of risk is central to my work as a consultant at my company. Because I'm an engineer by training 
it's something I approach methodically when working on client projects, many of which are related to getting 
safe products launched onto the European, US and Canadian marketplace. 

It occurs to me though that the concept of risk permeates across a large proportion of the activities we all do 
whether our companies are product oriented, or completely centred around delivering a service. Ultimately 
business itself is a risk of course and we aim to reduce the risk level of running a successful and profitable 
business – the risk of making a loss can be a worry, but we have a wider responsibility in society with the risk 
profile of the products and services we are launching onto the market - especially when we are pushing the 
frontiers of technology and service deliverables. It may be that we can see a new business opportunity by 
pushing the boundaries of what can be done compared to the norm - and after all thinking about how we can 
differentiate our products and services from others is a great way to find success in an often crowded 
marketplace. 
 
We are seeing risk- related stories making the headlines – with the huge environmental problems due to the oil 
well leakage in the Gulf of Mexico – exacerbated by the engineering challenges of operating equipment at such 
great depths in an attempt to put a stop to the problem. We’ve seen problems with hi-tech automobiles 
exhibiting safety-related performance problems with acceleration and braking systems requiring product recall. 
And there is still great uncertainty in our economic futures due to the problems caused by excessive levels of 
risk which appear to have been taken by some financial institutions. 
 
A common theme then – some headline grabbing and global economy shifting events, linked by risks that for 
whatever reason became tangible factors that could not be adequately controlled by individuals or organisations 
even subsequently given massive financial and human resources in some cases. 
 
The opportunity awaits us to review our business operations and see if we can identify what risks may be 
present in delivering our products and services to our customers and whether those risks have been controlled 
or even eliminated if possible.  
 
The techniques and tools are there to help us, and they are constantly improving but we need to strive to 
improve our ability to identify possible risks from our business activities, categorise their possible effects and 
mitigate them where necessary. With potentially hazardous aspects of products, we would ideally design the 
product to be inherently safe as a preference to putting warnings in the user manual, and with services aim to 
control the risk level transferred to the customer. 
 
John Showell MSc. Chartered Engineer. MIET. 
 
Consultant, Product Approvals Ltd 
www.productapprovals.co.uk  

 

 

 
 
Contact: Nick Stainer 
Director 
T: 01989 740 380 
E: nick@newhousetextiles.co.uk  
W: www.newhousetextiles.co.uk  
 
Harold Stanier ran away from home in 1917 to 
join the Royal Flying Corps. He qualified as a pilot, 
and flew special missions alongside the White 
Russians against the Bolsheviks in the Crimea. 
Eventually he returned to Manchester, where in 
1921, he invested his pilots savings in a knitting 
machine that he ran in his front room.  
 
Having a good feeling for style and technology, 
Harold’s well-designed fabrics sold well. By the 
30’s his company had expanded into a new model 
factory in South Wales, where even the Prime 
Minister, Neville Chamberlain visited.   

Today New House is still run by the Stanier family, 
and operates from historic 300yr old buildings 
deep in rural Herefordshire. New House’s main 
products are high quality fabrics and accessories 
for roller blind/screen, and homeware collections. 
The company also produces yarn-breakage 
equipment for the textile industry.  

Nick is just as concerned with style as his 
grandfather, so New House only employs the very 
best Royal College of Art or St. Martin design 
graduates. All their products are either made in 
England or Sweden to high environmental 
standards. 

http://www.productapprovals.co.uk/
mailto:nick@newhousetextiles.co.uk
http://www.newhousetextiles.co.uk/


 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
ICT Trade Mission to Boston & Silicon Valley 
 
UKTI is seeking 20 UK SME’s who have developed Cloud enabling technologies or Cloud services to visit 
Boston then Silicon Valley, the two primary US ICT clusters, from the 13th - 17th September 2010. 

UKTI's ICT Sector Team and our US Posts are using the "Cloud Computing Mission" as a 
platform to: 

· Foster deal making between UK companies and US industry leaders, key strategic partners. 
· Provide unparalleled access to those companies and, to experts on doing business in market, investors in 
early stage to growth. 
· Provide access to business partners/information not otherwise available. 
· Improve knowledge of the competitive environment. 
· Impact their US strategy and credibility in this key market. 
 
Proposed Boston Activity 
· Exposure to local business community, opportunity to present to key industry stakeholders. 
· Network reception hosted at British Consulate. 
· Education on doing business in the US to include legal and accounting issues.  
· Access to finance, Instruction on "pitching" to venture capitalists. 
· Introduction to potential partners.  

Proposed Silicon Valley Activity 
· Briefings from 1 or 2 "peer group" Silicon Valley companies to share go-to-market strategy insight.  
· Campus group meetings with 2 strategic partner players (major vendors).  
· Visit to 1 or 2 local incubators.  
· Networking event: either a VC panel (trends, opportunities, what they look for), followed by a reception, 
or a reception to include 2 minute elevator pitch from each company and networking.  

How to apply 
The application process is designed to help companies understand how they can benefit from the mission 
and make the most of the USA market.  Companies will be selected for their readiness for the US market 
and their ability to link their own innovations and technologies to those which are important in the US as a 
priority market. 

Here's an outline of the process: 

Completing a simple application form allows the team in the USA to tailor the activities and the companies 
targeted during the trip. 
 
The deadline to submit your application form is Thursday 12 August.   
 
For more information please 'click here' 

 

 

16th September 2010 
Chamber Annual Awards Dinner 
Venue: ICC, Birmingham 
For more information 'click here' 

 

17th September 2010   
UKTI International Aid Agencies  
Venue: Birmingham Chamber 
For more information contact 
a.hawkins@birminghamchamber.org.uk . 

 

29th September 2010   
BABC & CASE  'Opportunities in the US 
Marketplace' 
Venue: Hyatt, Birmingham 
To register contact 
events@birminghamchamber.org.uk or 
'click here' to register & pay online 

 

Following the recent merge with the 
Birmingham Chamber of Commerce, BABC 
Members can now enjoy Chamber Events 
at member rates. To view their events 
calendar please 'click here' 
 

 

Events 

http://www.birmingham-chamber.com/Your-Membership/events/event-details.aspx?eventid=1034
mailto:a.hawkins@birminghamchamber.org.uk
mailto:events@birminghamchamber.org.uk
http://www.babcmidlands.org.uk/events_calendar_details.asp?id=84
http://www.birmingham-chamber.com/Your-Membership/Events-Calendar/Event-Calendar.aspx
http://www.birmingham-chamber.com/Your-Membership/Events-Calendar/Event-Calendar.aspx
http://www.ukti.gov.uk/defencesecurity/event/114200.html


 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

Chance for West Midlands firms to meet the experts on doing business with international aid 
agencies 
 
West Midlands businesses are being invited to take advantage of an exciting opportunity to discover how to get their share of 
the estimated US$120 billion purchasing power of international aid and donor agencies. 
 
Nine UK Trade & Investment liaison officers from the British Embassies or Consulates in New York, Washington DC, Geneva, 
Copenhagen, Nairobi, Vienna, Manila, Barbados and Brussels are visiting the region to help companies win contracts with these 
organisations. 
 
They will be taking part in a one-day workshop on Friday 17 September at Birmingham Chamber of Commerce and Industry 
from 8.45am to 3.30pm. 
 
Claire Gamage, UK Trade & Investment's project manager for the Aid Funded Business Service, said: "The private sector plays a 
vital role in supplying the goods and services needed by organisations such as the United Nations, the World Bank, the Regional 
Development Banks and the European Union to help the developing world. 
 
"There are opportunities in all these organisations for all sizes of companies from SMEs to large multinationals across a wide 
range of industry sectors, but it can be difficult to make contact with the right people in the agencies and this is where we can 
help. 
 
To book your place at this event, please contact Alison Hawkins from UK Trade & Investment's Birmingham international team 
on Tel: 0121 607 1845 or Email: a.hawkins@birminghamchamber.org.uk . 

Mills & Reeve  

LAW firm Mills and Reeve has been a named a finalist in the STEP Private Client Awards 2010. The company, which has an 
office in Birmingham, has been shortlisted for UK and Ireland Regional Legal Team of the Year in the awards which is run by 
Society of Trust and Estate Practitioners (STEP). The awards highlight excellence among private client lawyers, accountants, 
bankers, financial advisers and trust managers worldwide. The other finalists in the category are Michelmores, Stevens & 
Bolton and Thomas Eggar. The winner will be announced at the awards ceremony October 19 at the London Hilton on Park 
Lane Hotel, hosted by Rory Bremner 
 
www.mills-reeve.com 

 

International Trade Solutions 
 
International Trade Solutions is pleased to announce that it has successfully negotiated a strategic partnership with Global 
Trade Solutions in the US. Global Trade Solutions is a customs consultancy that specialises in US Customs Law and Practice 
and this partnership allows us to work with importers into the United States as well as our traditional client-base of exporters 
from the United States into the European Union.  
 
ITS Director Rob Jenkins and GTS Director Steve Story were colleagues at Arthur Andersen’s in the 1990’s and both are 
delighted to have forged this partnership. With a combined experience in global customs regulations of over thirty years and 
with both enjoying an envious reputation and client-satisfaction rates, we are looking forward to forging an excellent and 
successful working relationship together providing customs expertise on both sides of the Atlantic. 
www.internationaltradesolutions.co.uk 
 

Member News 

 

 
 
On behalf of the entire BABC Midlands, we would 
like to thank our Intern from Aston 
University, Natalie Gilvear for all her hard work 
and great contribution to the BABC. Natalie has 
left us in order to complete her final year of 
University where she is studying Economics.  

We wish her every success for the future. 

 
Join us on LinkedIn 

 

The British American Business Council in the Midlands 
would like to invite you to join our Linked-In Group: 
'Click here' 

By joining this group you will receive: 

• News Articles that may affect UK/US business 
activities 

•Opportunities to start discussions related to any 
queries/advice you may have for entering the US 
Market 

•Updates on Forthcoming BABC Midlands events 

•Create connections with fellow 
BABC Members from the UK and the US. 

This is a great opportunity to connect virtually with 
the BABC Midlands members on a regular basis in 
between events. 

A message of thanks 

http://www.mills-reeve.com/
http://www.internationaltradesolutions.co.uk/
http://www.birminghampost.net/dailybulletin/news2/2010/07/14/cbso-celebrates-a-record-season-as-audience-numbers-grow-65233-26854797/
http://www.linkedin.com/groupRegistration?gid=2039044
mailto:a.hawkins@birminghamchamber.org.uk


 
 

CBSO celebrates a record season as audience numbers grow  
Jul 14 2010 by Kat Keogh, Birmingham Post  
 
The City of Birmingham Symphony Orchestra is celebrating a record-breaking season after audience numbers swelled to 
115,000. 
 
The CBSO has seen average attendances increase by 3.5 per cent in the past 12 months amid a period of uncertainty for the 
arts community in the West Midlands. 
 
The region is bracing itself for impending funding cuts from central and local Government, and the CBSO has already seen 
£11,700 shaved off its annual Arts Council England funding of £2,340,830. 
 
But despite the recent recession, audiences are still flocking to the Symphony Hall in what is the fourth rise in consecutive 
years for the orchestra. 
 
CBSO chief executive Stephen Maddock said: “It can be tough for the arts because when money is tight it’s sometimes the 
first thing that people feel they have to lose from their lives. 
 
“But this seems to not be the case in Birmingham, where the demand for our main concert season has once again exceeded 
expectations. 
 
Read full article 'click here' 

 If you are not a BABC Member and 
would like to join the largest Transatlantic 
Networking Organisation, please do not hesitate to 
contact us. 
 
Benefits of your BABC Membership 
Further details are available online at 
www.babcmidlands.org.uk  

Access - Online membership directory of over 
3,000 Member Companies  

Events Program - Opportunity to meet and 
develop contacts within the transatlantic business 
community at a number of events throughout the 
year. 

Service & Referrals - Business introductions and 
warm referrals are created to build 
British/American relations by providing 
information and/or directing inquiries to 
appropriate experts within our network.  

Discount - Reduced membership rate for events 
at 25 + chapters in North America and the UK and 
a number of member to member discounts 

Information - Regular updates of US, UK and EU 
policy and investment 

Advertising – High quality marketing and 
brand building platforms with opportunities to 
advertise and sponsor the annual BABC 
Transatlantic Business Conference as well as local 
BABC events. 

Internships – In conjunction with local 
Birmingham Universities, the BABC Midlands has 
developed a program for 3rd Year students to 
undertake an internship with a BABC member 
companies in the US. Opportunities for UK 
companies are also available.  

J1 Visa Program - Our unique Exchange Visitor 
Program (J1 Visa) enables member companies to 
sponsor qualified employees from the UK for up to 
18 months of training and employment in the 
United States. 
 

Membership 

 
About us 

 
Join us 

 
BABC Midlands Members 

 
BABC Midlands 

75 Harborne Road 
Edgbaston 
Birmingham 
B15 3DH 

Tel: 0121 454 6171 ext 2208 
Fax: 0121 607 0130 

Email: babcmidlands@babc.org.uk 
 

www.babcmidlands.org.uk 

Follow us on Twitter 

BABC Midlands 

http://www.babcmidlands.org.uk/
http://www.babcmidlands.org.uk/join_online.asp
mailto:babc@babcmidlands.org.uk
mailto:babc@babcmidlands.org.uk
http://www.birminghampost.net/dailybulletin/news2/2010/07/14/cbso-celebrates-a-record-season-as-audience-numbers-grow-65233-26854797/
http://www.babcmidlands.org.uk/outline.asp
http://www.babcmidlands.org.uk/join_online.asp
http://www.babcmidlands.org.uk/join_online.asp
http://www.babcmidlands.org.uk/babcmembers.asp
http://www.babcmidlands.org.uk/

